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Industry experts share their insight and tell you why:

Unified managed accounts represent the future of the managed

money industry.

"No other platform offers so many options and can be customized to meet the
needs of so many different types of investors," says one of the nation's most
prominent money managers. "We are able to address a wide variety of
investment needs with a single product." (Chapter Mutual fund wrap accounts are
enjoying a resurgence in popularity.

"With mutual fund advisory accounts, advisors can develop a consolidated
strategy for their clients utilizing mutual funds," explains one top executive at a
leading investment bank. "Investors know that proper asset allocation produces
better results." (Chapter 3)

Exchange-traded funds have exploded in popularity with

clients and advisors.

"ETFs have changed the landscape by offering financial advisors a new way to
diversify their clients' portfolios," says the national sales manager of one of the
world's largest ETF providers. "Advisors can fully diversify across all asset
classes." (Chapter 4)

Client demand is fueling the growth of alternative investments.

"Larger clients are asking for these types of investments," says one director of
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investment consulting solutions at one of America's largest banks.
"Diversification to minimize risk is the key incentive for adding alternative
investments to a portfolio." (Chapter 4)

They'll also teach you how to:
*

Determine if managed account solutions are right for you, your practice, and your
clients
*

Transform your financial advisory practice into a wealth management business
*

Differentiate yourself from other advisors
*

Develop a recurring revenue stream that will enable you to grow your business
*

Attract new clients and capture additional assets from existing clients
*

Conduct successful client meetings and host seminars that get results
*

Position yourself as a provider of managed account solutions and partner
effectively with other advisors, allied professionals, and the media
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"No other platform offers so many options and can be customized to meet the needs of so many different
types of investors," says one of the nation's most prominent money managers. "We are able to address a wide
variety of investment needs with a single product." (Chapter Mutual fund wrap accounts are enjoying a
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"With mutual fund advisory accounts, advisors can develop a consolidated strategy for their clients utilizing
mutual funds," explains one top executive at a leading investment bank. "Investors know that proper asset
allocation produces better results." (Chapter 3)

Exchange-traded funds have exploded in popularity with

clients and advisors.

"ETFs have changed the landscape by offering financial advisors a new way to diversify their clients'
portfolios," says the national sales manager of one of the world's largest ETF providers. "Advisors can fully
diversify across all asset classes." (Chapter 4)

Client demand is fueling the growth of alternative investments.

"Larger clients are asking for these types of investments," says one director of investment consulting
solutions at one of America's largest banks. "Diversification to minimize risk is the key incentive for adding
alternative investments to a portfolio." (Chapter 4)

They'll also teach you how to:
*

Determine if managed account solutions are right for you, your practice, and your clients
*

Transform your financial advisory practice into a wealth management business
*



Differentiate yourself from other advisors
*

Develop a recurring revenue stream that will enable you to grow your business
*

Attract new clients and capture additional assets from existing clients
*

Conduct successful client meetings and host seminars that get results
*

Position yourself as a provider of managed account solutions and partner effectively with other advisors,
allied professionals, and the media
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Editorial Review

From the Inside Flap

While the amount of assets held in separately managed accounts has more than doubled over the past five
years, this growth pales in comparison to what lies ahead. Over the next five years, the first wave of retiring
baby boomers—the richest class of people in world history—will fuel the need for financial advisors who
can provide consolidated wealth management solutions for complex financial needs, from innovative
investments ideas and risk management recommendations to tax-sensitive planning tips. The only platform
that can provide all of these services is the managed account.

The New Managed Account Solutions Handbook is the definitive reference guide for wealth managers who
want to expand their financial advisory practices, attract high-net-worth clients, and establish recurring
revenue streams. With a Foreword by Christopher L. Davis, President of the Money Management
Institute—the national organization representing the managed account solutions industry—this reliable
resource will quickly enhance your understanding of this discipline.

Throughout these pages, renowned industry pioneer Steve Gresham and Money Management Institute
executive Arlen Oransky discuss the strategies of professionals who have successfully integrated managed
account solutions into their businesses and gather insights from undisputed leaders of this industry.

Divided into twelve easily accessible chapters—which can be read independently of each other—The New
Managed Account Solutions Handbook:

Provides an overview of the managed account industry from its origins in pension reform legislation to the●

new options being offered today
Details the advantages of managed account solutions and offers advice on how to determine if managed●

accounts are right for your practice
Outlines ways to build on your managed account success and explores what the future might hold for the●

industry
And much more●

Managed account solutions represent a higher level of service for the investment side of your client
relationships, allowing you to focus more time on the vital areas of client service and attend to the overall
wealth needs of your best clients. With this book as your guide, you'll discover why managed account
solutions should be an integral part of your financial advisory practice and learn how to transform your
practice from the outdated, commission-driven model of yesterday to the fee-based, professional practice of
the future.
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Unified managed accounts represent the future of the managed



money industry.

"No other platform offers so many options and can be customized to meet the needs of so many different
types of investors," says one of the nation's most prominent money managers. "We are able to address a wide
variety of investment needs with a single product." (Chapter Mutual fund wrap accounts are enjoying a
resurgence in popularity.

"With mutual fund advisory accounts, advisors can develop a consolidated strategy for their clients utilizing
mutual funds," explains one top executive at a leading investment bank. "Investors know that proper asset
allocation produces better results." (Chapter 3)

Exchange-traded funds have exploded in popularity with

clients and advisors.

"ETFs have changed the landscape by offering financial advisors a new way to diversify their clients'
portfolios," says the national sales manager of one of the world's largest ETF providers. "Advisors can fully
diversify across all asset classes." (Chapter 4)

Client demand is fueling the growth of alternative investments.

"Larger clients are asking for these types of investments," says one director of investment consulting
solutions at one of America's largest banks. "Diversification to minimize risk is the key incentive for adding
alternative investments to a portfolio." (Chapter 4)

They'll also teach you how to:

Determine if managed account solutions are right for you, your practice, and your clients●

Transform your financial advisory practice into a wealth management business●

Differentiate yourself from other advisors●

Develop a recurring revenue stream that will enable you to grow your business●

Attract new clients and capture additional assets from existing clients●

Conduct successful client meetings and host seminars that get results●

Position yourself as a provider of managed account solutions and partner effectively with other advisors,●

allied professionals, and the media
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Users Review

From reader reviews:

Noel Stevens:

The e-book with title The New Managed Account Solutions Handbook: How to Build Your Financial
Advisory Practice Using Managed Account Solutions has a lot of information that you can discover it. You
can get a lot of profit after read this book. This book exist new knowledge the information that exist in this
book represented the condition of the world right now. That is important to yo7u to learn how the
improvement of the world. This book will bring you throughout new era of the the positive effect. You can
read the e-book on your own smart phone, so you can read it anywhere you want.

Mary McClellan:

The particular book The New Managed Account Solutions Handbook: How to Build Your Financial
Advisory Practice Using Managed Account Solutions has a lot info on it. So when you check out this book
you can get a lot of help. The book was published by the very famous author. The writer makes some
research ahead of write this book. This book very easy to read you can find the point easily after reading this
book.

Maria Couch:

This The New Managed Account Solutions Handbook: How to Build Your Financial Advisory Practice
Using Managed Account Solutions is great guide for you because the content that is full of information for
you who else always deal with world and still have to make decision every minute. This book reveal it data
accurately using great plan word or we can state no rambling sentences within it. So if you are read the idea
hurriedly you can have whole info in it. Doesn't mean it only gives you straight forward sentences but hard
core information with attractive delivering sentences. Having The New Managed Account Solutions
Handbook: How to Build Your Financial Advisory Practice Using Managed Account Solutions in your hand
like getting the world in your arm, info in it is not ridiculous one. We can say that no e-book that offer you
world inside ten or fifteen minute right but this e-book already do that. So , it is good reading book. Hello
Mr. and Mrs. stressful do you still doubt that?

Maria Mariani:

A lot of guide has printed but it takes a different approach. You can get it by world wide web on social
media. You can choose the best book for you, science, comedian, novel, or whatever through searching from
it. It is known as of book The New Managed Account Solutions Handbook: How to Build Your Financial
Advisory Practice Using Managed Account Solutions. You can add your knowledge by it. Without leaving
behind the printed book, it can add your knowledge and make an individual happier to read. It is most
essential that, you must aware about e-book. It can bring you from one destination for a other place.
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